Investing on the Sunshine Coast
Whether you are relocating to the Sunshine Coast as an owner occupier or purchasing a holiday let or a general rental property, every purchase is an investment.

What do you want out of your investment?  
Most people answer $$$ growth.

The best way to achieve this is to have what other people need –

It’s the age old proverb -  that is, ‘supply and demand’. 
How do you find this when purchasing property?

Firstly decide who the end users of your property will be: yourself, families, professional couples, or holiday makers.  Think about the requirements of those people: will they need to be close to schools, public transport, shops, or the beach.  
Now research what the average income of your target market is and what they spend each week on rent.  Once you have reviewed the data you can then establish which areas have median prices that are within your budget and the expected rental will be enough to help with the mortgage.
Projections of population growth will assist when ascertaining the future demand of dwellings in an area. Currently the Sunshine Coast is undersupplied in properties by somewhere between 35-40%.  Employment and desirability of an area are the two key factors of growth.

Localities that have employment hubs now, or planned for the future are promising investment areas. eg. Chancellor Park – close the University and Kawana – University Hospital then there’s also the Maroochydore CBD – major residential/commercial development planned.

Purchase price:   There are always ‘cheap’ properties on the market.  These properties are cheap for a reason; usually the location is close to a main road, airport or industrial area.  There is little value in buying a ‘cheap’ property, as the rent will be lower than the suburb median rent and when it comes time to sell the only thing you can’t improve on a property is location ie.  It will always be a cheap property.  
Investigate median prices; compare these prices with the properties you are interested in inspecting.  This gives you piece of mind that you will not pay too much…don’t be caught up in the selling ‘hype’ of anything being a unique property!  If you miss out on one there is always new listings coming onto the market.
Also, of interest are the numbers of sales in an area; this indicates how often properties ‘turn over’ within a period of time.  If homes are selling regularly in one street or units are selling regularly in one complex there will be a reason, find out all you can from neighbours etc.
When searching for a property consider what you or prospective tenants want in a property and where they want to live. If you wouldn’t live there – would you expect others to?
This information has been carefully compiled and is not intended to be treated as a warranty or promise as to the correctness of the information. Interested parties should undertake independent enquiries and investigations to satisfy themselves that any details herein are true correct.
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